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Incoterms, INternational COmmercial TERMS, are the official rules for the worldwide
interpretation of trade terms developed under the auspices of the International Chamber
of Commerce. They are the most basic contractual components of export transactions.
Without a reference to Incoterms such as FOB, DDU or CIF, an export contract will lack
a clear allocation of transport responsibilities.

ICC Guide to Incoterms 2000 is designed to meet your needs.

• The Introduction answers basic questions: What are Incoterms and

what can they do for you? How do you refer to Incoterms in a contract of sale?
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• Chapter 1 describes the differences between F-terms, C-terms and D-terms.
• Chapter 2 provides an overview of the obligations of buyer and seller.
• The Final Section takes you through each of the Incoterms section-by-section,
with commentary by Professor Ramberg accompanying each term.
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Professor Jan Ramberg, LLB, LLD, is the international expert who chaired the ICC
revision of Incoterms 2000. He is also the author of numerous papers, reviews
and articles as well as the author of the former editions of Guide to Incoterms
and International Commercial Transactions.
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The International Chamber of Commerce, the World Business Organization,
based in Paris, is the global leader in the development of standards, rules and reference
guides for international trade.
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Foreword

Foreword
By Maria Livanos Cattaui, Secretary General of ICC (1996-2005)

The Guide to Incoterms 2000 is the authoritative companion work to Incoterms 2000, the
ICC official rules for the interpretation of trade terms. The guide responds to business
needs for a better understanding of these ICC rules that are used in countless commercial
transactions every day.
Incoterms have been revised in line with the latest changes in contemporary commercial
practice. An understanding of modifications to the 1990 edition of Incoterms is essential
to ensuring that Incoterms 2000 are applied in a uniform way worldwide.
The present guide explains in detail each of the 13 terms that constitute Incoterms 2000.
It is an expert commentary on the various obligations governed by Incoterms and draws
attention to pitfalls in drafting international sales contracts. Diagrams give a graphic
presentation of the seller’s and buyer's respective transport obligations and, in particular,
the distribution of costs and risks. Illustrations make it easier to understand all aspects of
the new Incoterms.
I am confident that this guide will be an indispensable tool for all those involved in
international commercial transactions. It will be required reading for traders, carriers,
freight forwarders, insurers, bankers, lawyers and researchers.
ICC is indebted to Professor Emeritus Jan Ramberg of the University of Stockholm, Chair
of the ICC Working Party on Trade Terms, which drafted Incoterms 2000. Author of both
the Guide to Incoterms 1980 and Guide to Incoterms 1990, Professor Ramberg has
participated in three successive revisions of Incoterms. As an internationally respected
writer and lecturer, he was the obvious choice as author of the Guide to Incoterms 2000.
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